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Tue friends of the Messrs. Goodsell will be pleased to learn 
that The Daily Graphic, of which they are managers, and in 
which they are large stockholders, has declared a semi-annual 
dividend of six per cent. It is due to the indomitable energy of 
the Messrs. Goodsell that The Graphic has overcome obstacles 
that would have disheartened most men, and made it one of the 
most popular daily papers in the country. 





IF all the States in the Union are about to exact extortionate 
deposits from insurance companies of all kinds, is it not about 
time for underwriters to move on Congress, and secure national 
laws for their government and protection? A single deposit 
with a Federal Bureau of Insurance, and a certificate from that 
Bureau authorizing a company to do business in any State, 
would be better than twenty deposits and twenty certificates in 
different States. 





Last week was remarkable for the number of calamitous fires 
that occurred. In Cincinnati five firemen were burned to death 
while in the discharge of their duty; two persons were suffo- 
cated bya fire in Philadelphia; two colored children were 
burned in some shanties at Memphis; and two persons were 
probably fatally burned in the conflagration at Pensacola, 
Newark and Brooklyn had severe fires, and an unusual number, 
involving moderate losses, occurred in other places. The con- 
flagration at Pensacola destroyed the greater part of that place, 
and the loss is reported at nearly $1,000,000. Another week of 
such disastrous burnings will make a difference in the annual 
reports of insurance companies. 





Tue first number of our weekly issue was well received by 
the insurance fraternity, and even our contemporaries in insur- 
ance journalism were constrained to notice it favorably. Thanks, 
gentlemen of the press. Your kind words overwhelm us, more 
by reason of their rarity than their heartiness. However, we 
are grateful for small favors. But our weekly is not yet all 
that we propose to make it. The amount of labor involved in 
converting an old-established monthly into a weekly was greater 





than we anticipated ; greater, even, than the establishment of a 
new paper. We shall get into the way of it before long, and 
the machinery will run smoother after a little wear. Meantime, 
all persons identified with the insurance interest, who desire to 
keep themselves informed as to what is going on in the world of 
underwriting, and who are not already subscribers to THE 
SPEcTATOR, should forward their subscriptions at once. 





Ir is not anticipated that the New York State Legislature 
will attempt much in the way of insurance legislation this 
Winter. Superintendent Fairman has announced that he does 
not propose to originate insurance measures to any great extent, 
and, as legislators must, by this time, be aware of the fact that 
the business of underwriting has not’been particularly profitable 
during the past few years, it is scarcely probable that they will 
seek to further harass and annoy it by unfriendly legislation. 
The less we have the better, unless it be to amend or repeal 
some of the oppressive measures now in force. Senator Sessions 
will, probably, bring up his pet hobby, the valued policy bill 
again, but so long as Governor Cornell remains as the State 
Executive, there is no prospect of its becoming a law. 


td 





THE examination of the Mutual Life Insurance Company is 
progressing as rapidly as can be expected from the magnitude 
of the work in hand. Deputy Superintendent of Insurance, J. A. 
McCall, has the matter in hand, and is assisted by a dozen or 
more clerks. The task of ascertaining how the nearly ninety 
millions of assets of the company are invested ; whether the in- 
vestments are judiciously made or not ; and computing the value 
of the thousands of policies the company has in force, is one that 
should require much time and patience. It is the desire of the 
managers to have the work thoroughly done in order that the 
mouths of the maligners of the company may be effectually 
closed. Every unprejudiced person, knowing the character of 
the gentlemen conducting this examination, will be satisfied 
with the result, and we are confident such result will be highly 
creditable to the managers of the Mutual Life. 





A GRADUAL improvement in the business of fire underwrit- 
ing is now taking place. The volume of insurance is increas- 
ing with the growing prosperity of the company, and rates are 
slowly advancing on many classes of risks. There is an in- 
creasing demand for policies in the stronger and more conserva- 
tive companies, however, that does not extend to the weak and 
reckless ones. Insurers are learning to discriminate between 
indemnity and cheap policies, only taking the latter when they 
have loaded down the better companies with their risks. In re- 
gard to some of the cheap companies, it is a question which 
assumes the greater risk, the company to lose by fire or the in- 
sured to collect the amount insured. We predict that when the 
January reports are made, several of the weak and reckless 
companies will find it expedient to retire from the field, while 
those that have prosecuted a legitimate business in a legitimate 
manner will show a fair and satisfactory profit on the amount 
of insurance carried by them. All the companies might make 
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money if they would co-operate to that end, but there are a few 
managers to whom undercutting is second nature, and they 
would rather prosecute a guerrilla warfare at a loss than to join 
the regulars, and stand shoulder to shoulder with them in pros- 
cuting the campaign on a profitable basis. The sooner these 
companies are numbered among the missing, the better it will 
be for the public and for the business of underwriting. 





A PROMINENT underwriter, who was zealous in attempting 
to organize the late lamented Tariff Association, says if those 
few managers who held out and refused to sign the schedule ot 
rates will now prepare a tariff to suit themselves, he will cheer- 
fully sign it, and maintain it. In fact, if they will get up anything 
that will bind themselves, everybody else will agree to it. No 
matter how low or how high they put the rate, if they will abide 
by what they agree to, the others will. As a matter of fact, the 
large-capital companies can now command from five to ten per 
cent better rates than the weak companies get, so that they have 
little to gain from a Tariff Association. They would be willing 
to join, however, to put an end, if possible, to the irregular prac- 
tices that are now so general. Here is your opportunity, Mr. 
Driggs. You are recognized as the leader of the opposition to 
a Tariff Association. Muster your forces and cook up a tariff to 
suit yourself, and that will be binding upon you and your asso- 
ciates, and those who favored the old programme will join you. 
Under the leadership of the Williamsburg City, those company 
managers that have brought about demoralization might be in- 
strumental in inaugurating reforms that are essential to future 
success. 





It was confidently believed that as a result of the recent in- 
surance convention in New York, a local tariff association 
would be formed. The sentiment of a!l interested in insurance 
in this country demands that New York city should enter upon 
a reform in insurance practices, and a strong pressure was 
brought to bear during the session of the convention to accom- 
plish this result. But we do not learn that any progress has 
been made in the matter since the convention adjourned. It is 
useless for the companies to expect correct underwriting prac- 
tices to prevail in the smaller places so long as the inventive 
genius of New York underwriters is strained to the utmost, to 
devise new methods for foisting irregular and underhand prac- 
tices upon the profession. New York is responsible for all the 
ingenious devices that have been originated for cutting rates, 
for robbing agents of their commissions, and for demoralizing 
the business generally. It is in New York city that the reform, 
if there is to be one, must begin. Those companies that belong 
here can, if they choose to co-operate, organize a revolution in 
underwriting practices, for they will find the companies of other 
localities ready to join them in any movement calculated to pro- 
mote the general welfare. It is only necessary for them to ac- 
cept the leadership to command the situation. But so many of 
them are actuated in all they do by the pettiest jealousy, and are 
so insincere in all they say and do, that it has thus far been im- 
possible to form an agreement that would be binding upon 
them. They want to see every one else bound by a mutual 
agreement but themselves, and they be left on the outside to 
conduct a guerrilla warfare. Mutual admiration conventions and 








prize essays may serve as vents to the underwriting fraternity, 
affording an escape for high moral theories and superabundant 
wind, but for practical purposes they are utterly useless so long 
as managers of companies have no confidence in each other. 
From all sections of the country come reports to the effect that 
local boards are becoming discouraged and dissolving, giving up 
the attempt to maintain rates, all because New York, that should 
set an example of good morals in underwriting, is the greatest 
offender against legitimate practices. Until New York establish- 
es and maintains a tariff of rates and insists upon legitimate 
practices, it is useless to expect other cities todo so. Here is 
the great centre of insurance, and hence flows all the good and 
evil that permeates the profession. Purify the source and the 
stream will take care of itself. 





CO-OPERATIVE LIFE INSURANCE SUB¥ECT TO 
INSURANCE LAWS. 


HE extent to which the public has been swindled of late 

years by co-operative life insurance companies, so-called, 
made it inevitable that the courts should be called upon to de- 
fine their status before the law. Such companies claim to be 
exempt from the operation of State laws applying to legitimate 
life insurance companies, holding that they are not required to 
make a deposit as a guarantee of good faith, nor to be amenable 
to examination by State officers, on the ground that they are 
benevolent institutions, and not prosecuting the business of life 
insurance. As a matter of fact, the life insurance element 
in their composition is their only excuse for existing. Superin- 
tendent Relfe, of Missouri, has done good work in striving 
to bring these delusive co-operatives that exist in that 
State within the purview of the law, and to place them on an 
equal footing with the regular life insurance companies. His 
objective point has been to compel them to make a deposit with 
the Insurance Department, as is required of the regular com- 
panies, for the protection of their policyholders, and to submit 
to examination by the Insurance Superintendent. Suit was 
brought by him against the Merchants’ Exchange Mutual Benev- 
olent Society, of St. Louis, and, upon an agreed statement of 
facts, the case was argued before the Supreme Court of that 
State. Judge Napton rendered a decision in favor of the State, 
in which all the other Supreme Court Judges concurred. The 
decision is too lengthy for us to print in full, more especially as 
a considerable portion of it deals with the statutes of that State 
particularly. He adopts, however, the language of Judge Gray, 
of the Supreme Court of Massachusetts, in the case of the 
Connecticut Mutual Benefit Company, which by adopting very 
nearly the name of one of the stanchest companies in the 
country, hoped the more readily to deceive the public. In that 
case Judge Gray said: 


‘* The contract made between the Connecticut Mutual Benefit Company, and 
each of the members, by the certificate of membership issued according to the 
charter, does not differ in any essential particular of form or substance from an 
ordinary policy of life insurance. The subject insured is the life of the member. 
The risk insured is death from any cause not excepted in the terms of the contract, 
The assured pays a sum fixed by the directors, and not exceeding ten dollars, at 
the inception of the contract, and assessment of two dollars each annually, and of 
one dollar each upon the death of any member of the division to which he belongs 
during the continuation of the risk. In case of the death of the assured by a peril 
Insured against the Company absolutely promises to pay to his representatives, in 
sixty days after receiving satisfactory notice and proof of his death, as many dol- 
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lars as there are members in the same division, the number of which is limited to 
five thousand. The payment of thissum is limited to no contingency but the insol- 
vency of the corporation. The means of paying it are derived from the assess- 
ments collected upon his death from other members, from the money received upon 
issuing other certificates of membership, which the by-laws declare may, after pay- 
ment of expenses, be used to cover losses caused by the delinquencies of members, 
and from the guaranty fund of one hundred thousand dollars established by the 
corpora ion under its charter. 

“« This is not the less a contract of mutual insurance upon the life of the insured, 
because the amount to be paid by the corporation is not a gross sum, but a sum 
graduated by the number of members holding similar contracts, nor because a 
portion of the premiums is to be paid upon the uncertain periods of the deaths of 
such members, nor because, in case of non-payment of assessments by any mem- 
ber, the contract provides no means of enforcing payment thereof, but merely de- 
clares the contract at an end, and all moneys previously paid by the assured, and 
all dividends and credits accruing to him to be forfeited to the Company. 

“« The fact offered to be proved by the defendant that the object of the organiza- 
tion was benevolent and speculative, has no bearing upon the nature and effect of 
the business conducted and the contract made by the corporation.” 


Judge Napton cited, also, decisions rendered in the Courts of 
Illinois, Wisconsin and Kentucky, showing that, while the cases 
were not precisely analagous, the courts had held that the business 
of the co-operative and benevolent societies was essentially that 
of insuring lives. It is the nature of the business transacted, 
and not the name of the company, that fixes the status of the 
company. The decision promulgated by the Massachusetts 
Supreme Court, and so forcibly reiterated by the Missouri Su- 
preme Court, should be sufficient to compel all these co-opera- 
tive and benevolent societies to comply with the law. With 
such precedents before them, the Insurance Commissioners of 
the various States will be fully warranted in proceeding against 
such of the companies as refuse to make the deposits required 
by law, and submit to such supervision as is deemed necessary. 
Besides, if, as these decisions affirm, these organizations are life 
insurance companies in fact if not in name, they are subject to 
taxation the same as the regularly incorporated life insurance 
companies, and it is high time they assumed their share of the 
public burden. 





PETROLEUM PRODUCTS. 


It is gratifying to see that at last insurance men are getting 
in line to open warfare against the various. products of petrol- 
eum. Naphtha, gasoline and kindred substances made from 
crude petroleum, have long formed important factors in the fire 
hazard. The explosive and highly inflammable nature of gaso- 
line does not seem to be known to the general public, and, as 
a consequence, the sale of gasoline lamps and stoves throughout 
the country, has been very large. This is owing in a great de- 
gree to the devices resorted to by manufacturers and vendors of 
the incendiary substance to convince persons that it may be used 
with impunity. If the use of petroleum in its many forms could 
be confined to the purposes to which it has been applied for the 
past three or four years, underwriters might at least rest satisfied 
in the thought that fire losses in the future, from this substance, 
would be no greater than they have been in the past. But the 
ingenious brain of man forestalls this. New uses for the vola- 
tile products of petroleum are being discovered constantly, and 
underwriters must expect greater losses in the future, At the 
late convention of fire underwriters held in New York, in the 
course of an able address made against insuring buildings where 
petroleum or any of its products were used, Mr. Notman said 
that, during the last two or three months, in two manufacturing 
processes hitherto comparatively harmless to insurance inter- 
ests, naphtha or benzine, used on a large scale, had been intro- 





duced. One was in the making of linseed oil and the other in 
the production of fertilizers. At the instance of the speaker, 
the convention passed resolutions condemning the use of the 
volatile products of petroleum for domestic purposes, especially 
for heating, and recommending that its use for manufacturing 
purposes should not be permitted, save in the most limited 
quantities. The passage of these resolutions was a praiseworthy 
effort of the convention to better the condition of things; but 
unless the united efforts of insurance companies, officers and 
agents can be brought to bear upon the public to convert them 
to the folly of fostering these dangerous agents of fire, nothing 
effectual can be done. Condemnatory resolutions amount to 
a waste of words unless the insurance fraternity responds in full 
force to what is required of it. The public should be made to 
understand to what an alarming extent petroleum endangers 
life and property. All the companies should instruct their 
agents how to proceed in educating the public on this point. 
Legislators should also be induced to look at the condition of 
matters in a clearer light. The step taken by one company, the 
Commercial Union, in endeavoring to check the ravages of gas- 
oline, is a movement in the right direction. Its efforts to stop 
in some measure the use of this product of petroleum should re- 
ceive not only the concurrence, but the help of all the other 
companies. At the expense of much labor and money, this 
company has compiled and printed an extended list of fires and 
explosions throughout the country, resulting from the use of 
gasoline lamps and stoves. These accidents are all of a com- 
paratively recent date, and it is astounding to notice the injury to 
person and property, caused by this incendiary substance, gaso- 
line. The Commercial Union Assurance Company, is circula- 
ting these convincing documents among its agents, recommend- 
ing, first, that each agent have the authorities at his place 
pass prohibitory or restrictive ordinances regarding gasoline, 
and, second, that he use his influence with the local press to 
spread facts before the public and educate them to the dangers 
of the destructive substance. If the other companies would 
unite with the Commercial Union, in declaring war against fur- 
ther use, in many dangerous ways, of gasoline and the other 
dangerous products of petroleum, the public may in time be 
brought to realize the hazard which it assumes in sheltering 
these prolific promoters of fire. 





- CORRESPONDENCE. 





CLEVELAND. 


_ Agents do Not Comprehend that Now is the Accepted Time for Increasing Rates—A 


Game of Poker with no Profits—A Reverend Gentlemen Who may be Orthodox on 
all Other Subjects, but is Positrvely Heterodox on Insurance Matters—Its Insig- 
nificant Bribes Offered by Companies to Induce Business—How New York Com- 
panies Damage Insurance Interests—Much Insurance Legislation Anticipated— 
Assessment Associations Probably to Receive Unfavorable Attention. 


[From OuR OWN CORRESPONDENT.] 


NEARLY all trades and professions are showing a margin of profits 
at present, but that ever lame duck in the pool of prosperity—yclept 
insurance—is “in the suds” as bad as ever. It never, or rarely ever, 
seems to occur to the average local that now, when business men 
are making money, is the time to make a little advance in the price 
of their policies. This fall has been a good time to crowd up rates, 
and the people would have sustained one more, but there was no 
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concerted action, and where one agent showed a disposition to advance a 
rate,a dozen would manifest an opposite tendency, and for the sake of a 
change cut their own rate for fear some one else would forestall them. 
Recently, when in a central Ohio town, “ Euclid” heard an agent remark, 
‘‘T am changing my risks somewhat. I used to get one per cent for three 
years on detached dwellings, but the agent of —— company, naming a 
pretty respectable eastern company, has broken the rate to sixty cents, and 
two of my companies say I may follow the rate and not lose my business.” 
The result is that the agents are playing an unwise game of poker, and 
the companies put up the stakes. Instead of raising an opponent one or 
two points better, they ‘‘see him” a number of points less, and like the 
jackass race at country fairs, where each man rides his neighbor’s mule, 
the last jackass in takes the prize. 

In the thriving town of Portsmouth, Ohio, an agency under the foster- 
ing care of an ex-preacher, expounds the beauties of mutual insurance to 
the wondering citizen, and in the prosecution of this laudable intention, 
the reverend agent issues an occasional sheet called the ‘‘ Mutual Enter- 
prise,” and therein astonishes the people with his profound knowledge of 
undercutting. His last enterprising (?) sheet contains a series of so-called 
conundrums, but unlike the usual quizzer, he doesn’t wait for a fellow to 
‘give it up,” but throws in the answer right away. Among the brain- 
racking questions, he asks the following: ‘‘ Do mutual companies adjust 
as satisfactorily and pay as promptly ascash companies? Ams.—-They do. 
First, there is not the temptation for the adjuster to cut down the loss, for 
in cash companies his salary depends on his ability to make a salvage. If 
he can oppress the assured and save $500 for the company, he always is 
employed when a loss occurs, but mutual companies do not rob one mem- 
ber of the association to save perhaps twenty cents to each member.” Now 
our clerical friend unquestionably is a very good kind of a man, but terri- 
bly “‘ off” on insurance details. In all charity we attribute his little eccen- 
tricity to a somewhat narrow and bigoted view of the business. A friend 
at our elbow, after reading the extract, not having the fear of the com- 
mandments before his eyes, very promptly characterized the slander as ‘‘a 
blanked lie.” Proceeding a little further in the conundrum business, 
another startling statement is seen, viz., ‘‘ mutual insurance has become 
more popular, and we find that they are doing double the business in Ohio 
that other companies are.” If the above is true, then Superintendent 
Wright in his annual report is the “ monumental liar” of the-age, as the 
cash premiums received by stock companies during 1879 were $2,772,867, 
and Ly mutual companies $385,823. Double the mutuals’ entire cash re- 
ceipts, and the stock companies will have yet taken in over $2,000,000 
more than the mutuals. And these false and malicious arguments are 
placed before the business men of Portsmouth as an inducement for them 
to leave old and tried agents with responsible cash companies, and place 
their property under the fostering care of one who either does not know 
what he writes about, or else makes false and untenable statements with a 
view to mislead. The old maxim, ‘‘ Falsus in uno, falsus in omnibus,” is 
not entirely out of place in this connection, and the patrons of this eccen- 
tric underwriter would do well to profit by this. 

That much-abused and oft-talked-of company, the Ohio Farmers’, is just 
out with its thirty-second annual report. The amount received in premi- 
ums for the year was $253,589.13 ; from the interest account, $37,085.71, 
and transfers and rent, $406.62. Total receipts, $291,235.11. From this 
the company paid out for losses, $230,589.13 ; expenses, $31,583.22—leav- 
ing $7,379.36 to be carried to the profit and loss account. The gain for 
the year overall expenses is $21,683.20, and this added to amount on hand 
at the close of last year, makes the gross assets $926,268.27. As the inter- 
est account nearly pays the expenses of the concern, and there being no 
paid up capital to piece against the assets as a liability, the prospect of 
going into liquidation, or asking for a receiver, is very small. For nearly 
twenty years ‘‘ Euclid” has heard the autumnal whine that ‘the Ohio 
Farmers will soon wind up,”—“ Can’t insure at such rates,”—“‘ Is mighty 
poorly managed,” and yet year after year the company wags along, pays 
its losses and expenses, and annually adds to its assets. About the time 
the whine started the company had some $32,000 in assets, and somehow 
or other, they have reached to over $900,000, and the whine to-day is as 
frequent as ever, and the retirement of the company far less likely. 

The companies, through their managers and State agents, are making 
special pleas to their agents to “‘ pitch in” and get a few more new risks 
before the year closes. This is all well enough and highly commendable, 
but when it comes to bribing an agent with a new hat or a bit of tawdry 
jewelry, things are evidently getting down pretty low. One prominent 





company sends a circular to its country agents, promising them that if 7 


they will send in a certain number of new risks before December 25th, 3 
they will remit to them a breast pin of pure gold, wrought by the cunning 


skill of the gold beater into a monogramic representation of the name | 


of the company. This circular, like other well known bribes, is placed 5 


where it will do the most good. It is rarely seen upon the desks of the © 


city agents. It is not exactly clear why a cross-road agent should have a 4 


bran new breast-pin for a half-dozen risks and a city agent who sends in | 
double that number have ‘‘nary” a pin to stick on his vest and excite the 
cupidity of his brother agents. 

Ohio is getting to be quite a railroad State, and a few agents figure pretty 
liyely for the insurance on railroad property. Recently an Ohio line was 
upon the market and the agents agreed to go in and write it at 1.25 for one 
year. As this includes the shops and several grain elevators, the rate was 
thought to be sufficiently seductive to ‘‘ sweep the platter.” Judge of 
their surprise to learn upon making application, that the entire line was 
written in New York at less than fifty cents, and all in so-called standard 
companies. The Ohio ‘‘boys” cannot understand why companies in New 
York will cancel risks on their books, on account of the rate, and then at 
headquarters write risks identical in hazard for half that sum. I suppose 
it is on the principle that some men will do some mighty mean things at 
home, and away from home be “too awfully nice for anything.” It is 
with insurance as it is with moral character, things are not always what 
they seem, 

The law makers of Ohio are already sharpening their wits and their 
pencil—stroking out the hay seed from their hair, and generally preparing 
for a new batch of laws to benefit the dear people of Ohio. It is expected 
that in view of the legislation in some of the eastern States upon insur- 
ance, that Ohio, not to be behind, will take up and endeavor to revive 
some of their exploded ideas. Already rumors are in the air that ‘‘ co- 
operatives,” both life and fire, will have to sail by a special charter after 
next winter. A number of legislators begin to appreciate the fact that 
these companies pay not a dollar in taxes, are not assessable to the Super- 
intendent of Insurance, and are permitted to run their concerns independ- 
ently of all laws regulating fire and life insurance companies. Then there 
is the re-insurance law which will come in for a little tinkering, and perhaps 
the deposit law will receive an additional impetus. Last winter a bill was 
introduced which required fire companies not organized under the laws of 
Ohio to deposit $400,000 in government bonds before being permitted to 
transact business in Ohio, and it is said something like this, only ina more 
modified form, will be attempted the coming winter. But “‘ sufficient for 
the day is the evil thereof,” so we will wait until the mill begins grinding 
before estimating the quality of the grist. Our friend Bossar, of the In- 
surance Company of North America, has at last received from the com- 
pany an assistant to help himin his State work. This isa good move upon 
the part of Manager Downing, as but few men work harder than the State 
agent of the Pennsylvania and the company referred to. 

The Legislative Committee on Co-operative Insurance met recently at 
Columbus, to prepare their report for the incoming Legislature. All the 
members were present. The State Mutual Aid, which has for a long time 
been prominently noticed in the news of the day, has, it has claimed, been, 
thoroughly overhauled, and a promise is made that the people of the State 
shall have an insight into the peculiar workings of this delectable institu- 
tion. There are a number of other co-operative endowment concerns 
which will come in for their share of publicity. It would be very good 
reading for the insurance men, as well as the general public, to learn the 
true inwardness of these alchemic institutions, which, by some occult pro- 
cess, pretend to return to their customers good, sound dollars for pennies, 
There is already a deal of shaking among the drybones in anticipation of 
the final denoyement. Doubtless this will result in the winding up of a 
large number of these parasites upon the body insurance. It is already 
hinted that additional legislation will be asked, looking towards a repeal 
of some of the peculiar privileges granted these institutions, and that the 
divide at the end of the year will hardly be as good picking as heretofore. 
One thing is assured, that whenever the managers fail to make money for 
themselves, their bantling associations will soon go by the board. THE 
SPECTATOR would urge upon the Honorable Commission that, having 
their hand in the co-operative mystery, that they take a turn with the co- 
operative fire companies, and show the people of Ohio what kind of in- 
demnity these imitators of an honorable profession deal out to them in 
exchange for their hard-earned money. There is full as much necessity 
for an open investigation of these fire mutual concerns as there is of their 
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twin evil, the life co-operatives. If their business is conducted in a 
straightforward business manner, an investigation will help them. If not, 
the people are entitled to the full knowledge of how these mutual con- 
cerns dispose of their money. To Messrs. Chapman, Sawyer, Davis and 
Reed the insuring public are under obligations for the faithful manner in 
which they are probing the co-operative muddle. If prosecuted to the 
end, good will come out of it, and the State be amply repaid for the ex- 
pense of the Commission. Evc ip. 


CLEVELAND, December 12, 1880. 





INDIANAPOLIS. 


Gratifying Results for Insurance Men—The Annual Supper of the Indianapolis Fire 
Insurance Association—Remarks of Hon. F. A. Finch on State Supervision— 
Other Interesting Responses Brought Out in the Course of the Festivities of the 
Evening—War on Vendors and Users of Combustible Oils—The Indiana Fire 
Insurance Company Resuscitatd, 


[From OuR OWN CORRESPONDENT. ] 


Now that the elections are over the insurance business has been 
strengthening up, and all agents report better prospects. In fact, the 
‘* presidential year” has served the insurance business to a greater or less 
extent, the same as in every other business, by establishing confidence 
and increasing prosperity, and insurance corporations already feel the 
beneficial results by way of increased rates and business. On the whole, 
the insurance business in this city during the past year has been very 
profitable to the companies, the amount of loss being below the average, 
and if no large fires occur between now and the end of the year, the com- 
panies here will show a handsome profit. 

Several of the agencies have lately been refitting and furnishing their 
offices. W. B. Henderson has moved to No. 74 East Market street, in the 
Wright Block, and has fitted and furnished his office in elegant style. 
The Center Block, Nos. 90 and g2 East Market street passed into posses- 
sion of the Thames Loan and Trust Company, and has been handsomely 
painted and thoroughly renovated, and now presents a highly respectable 
appearance. No. 90 will be occupied by Messrs. H. B. Palmer & Co., 
who have fitted up their room in a neat and attractive manner. They will 
move to their new quarters on December1. Other changes are in con- 
templation by other firms. 

The annual supper of the Indianapolis Fire Insurance Association 
came off on the evening of Nov. 5 at June’s café. President McGilliard 
presided with his usual grace. Among the guests present were: Hon. 
John A. Finch, T. B. Messick, of the State Insurance Department; Dr. H. 
C. Martin, Editor of Rough Notes; W. K. Bellis, of The Industrial 
Age; and special agents Lawrence, Siders and Cook. The supper, 
though not an austere, was strictly an oyster affair. 

After proper discussion of the edibles, the cloth was removed, and 
James Greene took the chair and presided as toast master for the evening. 
In response to the ‘‘ Indianapolis Fire Insurance Association,” President 
McGilliard and Secretary Beard replied with fitting and interesting re- 
marks, congratulating the members on the success of the first year’s work 
under the new regime. To the toast, ‘‘ Local Insurance Companies,” W. 
W. Woollen, in his response, gave some interesting statistics with refer- 
ence to the local Fire Insurance Companies in the State. He said that 
there were six local Fire Insurance Companies in the State, all doing a 
good and healthy business. So far as he was able to ascertain, there were 
no wild-cats. He expressed a hope that other companies would be organ- 
ized. There was no good reason why Indiana should not have a dozen or 
more healthy and prosperous companies owned by citizens of the State, 
and Indianapolis become an insurance centre. In speaking of his own 
company, he said that the Franklin was first organized in the city of 
Franklin, Ind., and obtained its charter in 1851. It had one heavy loss 
early in its life, which induced it to return to the more conservative busi- 
ness of banking. It was re-organized in 1871, in Indianapolis. The 
company’s total premium receipts to July 1, 1880, were $662,423.09 : its 
losses, $335,793.00; and dividends paid, $125,645.98. It had issued 
37,383 policies, and had outstanding 4760. Mr. Woollen concluded by 
saying that throughout the hard times the company had not omitted to pay 
the regular annual dividend of six per cent in addition to the taxes of her 


stockholders, and had never failed at any time during its existence to meet 
every obligation when due. The Franklin enjoyed the full confidence of 
the insuring public. 

One of the best responses of the evening was by Hon. J. A. Finch, 
on State Supervision. Mr. Finch stated that during the past few 
years his views on this question had undergone considerable change, 
and the more he studied the matter the more he was opposed to 
what is popularly known as ‘State Supervision.” He was opposed 
to it because it had a tendency to lead to a paternal form of govern- 
ment, which was not in keeping with the republican institutions of this 
country. But it was probably a necessity in Indiana, so long as it existed 
in other States, or Indiana would become the home of all wild-cat schemes 
of insurance. He discussed at length the chief features of the new 
insurance bill to be introduced in the next Legislature, and closed by 
saying that Indiana had, for some reason, been badly and grossly misrepre- 
sented throughout the country as opposed to foreign insurance corpora- 
tions. After a careful examination of the insurance laws of the various 
States he would say that Indiana, to-day, had on its statute books laws 
more favorable toward foreign insurance corporations than any other State 
in the Union, and that the decisions of the Supreme Court of the State 
would bear him out in this assertion: That foreign insurance corpora- 
tions doing business in Indiana were as fully protected in all their rights 
in law and equity as in any of the States of the Union, and that taxes 
and fees were exceedingly light in this State as compared with exactions 
of other States. 

Dr. H. C. Martin, editor of Rough Notes, in response to “ The Insurance 
Press,” gave a brief and interesting resume of the history of the insurance 
press in this country. 

Mr. H. B. Palmer responded to the same ina happy and witty manner. 

Other enjoyable toasts followed. The evening passed quickly until the 
midnight chime of the Court House clock called all from ‘‘ refreshment to 
labor,” and the day closed on one of the pleasantest gatherings of the as- 
sociation since its organization. The annual meeting of the association 
was held on October 16. The old officers re-elected for the ensuing year. 

H. Clay, State Inspector under the law regulating the sale of burning 
fluids, has done most excellent work in the prosecution of dealers and 
users of highly inflammable oils which do not come within the test required 
by the State law. Mr. Clay hasin preparation an amendment to the present 
law to cover oils used for healing and cleansing purposes. The present 
law covers for “‘ illuminating purposes” only. If he succeeds in securing 
the passage of the bill he will deserve the sincere thanks of every insur- 
ance company and good citizen throughout the land. The present law as 
it stands has proved a good one, and reports show a large decrease 1n this 
State in fires caused by the infernal coal oil curse. 

A. Abromet, of whom I wrote in my last letter, has adjusted all matters 
which caused his temporary separation from the Board of Underwriters, 
and is now a member in full standing, and harmoniously working there- 
with. 

W. C. Grubb, Eastern General Agent of the Argentine Insurance Com- 
pany, says that the Argentine will increase its capital stock to $200,000 
early next year so that it can enter Indiana. 

The Indiana Fire Insurance Company, which was chartered in 1851, is 
again in process of re-organization and subscriptions to its capital stock 
are slowly coming in., I shall have occasion to speak of the company 
again. Its present projectors expect to begin business on December 1. 

I cannot close without acknowledging the compliment paid to your cor- 
respondent in the October number of ‘‘ Rough Notes,” which read as fol- 
lows : 

‘* The Indianapolis correspondent of THE SPECTATOR is winning a fine 
reputation among the readers of that excellent journal. His letters are well 
written, and always full of newsy items, of interest to the profession at 
large, as well as to local underwriters of Indianapolis.” 


INDIANAPOLIS, December 12, 1880. Ap LipitTum. 





—Abraham Robinson of incendiary record in Chicago, is under ar- 
rest for setting fire to the buildings No. 13 and 15 Dearborn street, in the fourth 
story of which he had a cigar factory. It is charged that his factory accounts are 
crooked and that he was largely over-insured. His insurance it seems was all 
placed in companies not represented in the city. So much for underground or 





overground across-the-counter risks that some companies think so desirable. 
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COMMUNICATIONS. 


AN INSURANCE ADVENTURER. 
[To THE EDITOR OF THE SPECTATOR.] 


As you will perhaps have noticed from the Chicago press of last week, 
L. A. Meister, a notorious insurance agent here, was arrested November 
g, on complaint of Phil. L. Spooner, Jr., Commissioner of Insurance 
for the State of Wisconsin, charged with doing an illegal insurance busi- 
ness, and held over to the next term of the Circuit Court in bail of $600. 
March to, L. A. Meister was again arrested on complaint of C. E. Nor- 
beck, who charged him with four offences against the laws of Wisconsin ; 
and still later, Nov, 12, he was again arrested on the complaint of the 
same person for the same kind of practice, and held in bail of $600 more. 

Meister came here from New Lisbon, Wis., in the summer of 1874, 
with a very questionable record from Mayville and New Lisbon, in con- 
nection with the companies formerly represented by him, and was also 
accused of insuring farmers and others in defunct companies and irregu- 
lar mercantile transactions. 

He appeared in La Crosse as a champion cheap rate man and on this 
account obtained a good deal of patronage from a too credulous public. 
It was not long, however, before people commenced to find him out, and 
grave charges against Meister commenced to appear in the local papers. 
Company after company left his agency, and he finally came down to one 
company—the Buffalo German, which now also has fled his presence, and 
is trying through a special agent, to bring light upon Meister’s mvsterious 
ways of doing business, and to collect a’sum of about $1700, accumulat- 
ed since July, 1880. In this the company will probably prove successful, 
having a good valid bond of $2,000, signed by M. G. Moore, of Ona- 
laska Brewery. 

The men who signed Meister’s last bond for appearing at the Circuit 
Court have to-day withdrawn, becoming assured that they could not con- 
scientiously remain thereon, and Meister was again placed in charge of 
the officers of the law, while he sought to obtain new signatures to his 
bond. 

It is alleged that ever since Meister came to La Crosse, he has been 
guilty of irregularities towards the companies he represented and insurers. 
The profession is now, however, well rid of him—at least until some 
‘snide ” company takes him up again. 

Yours truly, 9 

LA Crosse, December 1, 1880. 





THE SITUATION IN IOWA. 
[To THE EDITOR OF THE SPECTATOR. ] 


Reckless scrambling for business and loading of companies with risks 
regardless of the premiums received, has, in this State during the past 
year, been gradually giving place to intelligent underwriting. In nearly 
every town in Iowa, there is nowa local board. At most places, sufficient 
consideration is not given to the lack of efficient facilities for extinguish- 
ing fires, especially where frame ranges abound ; and rates are generally 
low ; but they are better than no rates at all; and the places where there 
is no local board are small as well as few. The agents at Pella have 
been notified by their state specials to join alocal board, and some changes 
have been made for non-compliance, while as yet, there is no board there. 
At Avoca, want of confidence has prevented the formation of a local board, 
and the local board at the neighboring town of Harlan is seriously dis- 
turbed by an Avoca agent who is cutting its rates. At Ottumwa, and at 
Webster City, boards have been formed, but at each of these places there 
is one agency unrestrained by the rules of the board, 

Until quite recently, the companies have all seemed to be earnest sup- 
porters of the local boards, and boards suffering from irregularities have 
been promised prompt correctives ; but in the places named, the promised 
correctives have not been forthcoming. and the agents at these places 
begin to feel lonesome and to suspect that the companies of these eccen- 
tric agencies, are more solicitous for business than for rates. 

It is now evident that some companies, ambitious to introduce their 
policies where the bulk of the business is already placed, are not happy 





under the restraints of the board regulations. The Tradesmens and the 
Lamar, of New York, have broken loose at Desmoines, where they 
have established a non-board agency with a new firm, Sanford & Smith, 
who are also general agents of the Cedar Rapids Fire, Lightning and Tor- 
nado ; and the members of the Desmoines local board are now pondering 
over what is to be done about it. The local board may decide to permit 
its members to compete in rates with the non-boarders ; then what is the 
benefit of the local board? The companies of the national board may de- 
cide to ‘‘ help their agents” by doing business at a loss; then what ad- 
vantage have they over the non-boarders ? 

Is disorganization and bushwacking the most effectual method for re- 
storing good government? A united local board, backed by a united 
national board, ought to be able to determine what rates are safe and 
equitable ; so that no company could afford to underbid them. 

The companies which makes a specialty of farm insurance are now 
reaping an abundant harvest from the good crops of this year, and the 
State is overrun with itinerant solicitors, who, not satisfied with offering 
their protection to the uninsured, magnify their calling to taking up 
and cancelling each other’s policies. The magnitude of this kind of busi- 
ness done and undone is simply marvelous, many agents reporting 
twenty to thirty of such cancellations weekly, and incomes from commis- 
sions and fees, of $200 to $500 monthly. Fees are a great matter: Ina 
suit brought a few daysago by arival agent against a Desmoines Com- 
pany on policies taken up by him, it was in evidence that agents had col- 
lected as high as $15 for fees in the insurance of a single farm, by the in- 
surance of several policies to cover the several specifications. 

In seeking a cure for any disorders, the intelligent physician looks for 
the causes of the malady ; reckless overvaluations by traveling agents do- 
ing a farm insurance business on large commissions, will be found prom- 
inent among the causes of valued policy laws. 


DAVENPORT, December 4, 1880. W. F. R. 





SPECTATOR SURVEYS. 


An Alabama gentleman, now in this city, last year insured his dwelling, 
located in Montgomery, in a New Orleans company at one percent. This 
year he heard of low rates on dwellings in the North, and obtained a city 
policy at thirty cents. Then his troubles began. He read over the fine 
printed conditions of the policy, and concluded he wanted a few endorse- 
ments. The first was that his dwelling might be occupied as a boarding 
house ; second, that the clause about occupation be waived ; third, that 
the clause concerning transfer of title by judicial decree, etc., be waived ; 
fourth, that before he paid his premium he should have the company’s 
receipt. The company cancelled the risk on the first demand, and the 
Alabama gentleman offered fifty cents if he could get a policy written in 
his own way. We have no doubt he succeeded, 

% % * 

Ir seems as if the Payson-Republic assigneeship would never come to an 
end. It is now nine years since the Republic Fire Insurance Company, 
of Chicago failed, and J. R. Payson was appointed assignee to wind 
up its affairs. The losses and other liabilities of the defunct company 
have been determined long ago, and the assessments made to cover them 
have béen collected by the assignee, in all exceeding $1,000,000 accord- 
ing to the statement of H. N. Hibbard, the Register in bankruptcy, 
who has charge of the case. Is it not about time Mr. Payson paid out 
his last cent as assignee to the creditors of the concern and closed his 
accounts? An assigneeship is undoubtedly a good thing in many cases 
for the assignee, but like every other good thing must come to an end 
some time. 

% * * 

Ir is a common remark that the question of rates has nothing to do with 
the prevailing demoralization. The idea is that careful painstaking dis- 
crimination in the selection of risks, adherence to correct principles, and 
a judicious regard to the moral hazard, will make us prosperous in spite of 
low rates. As one distinguished disciple of this doctrine expresses it, 
‘the survival of the fittest” is the only problem left. Like many other 
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plausible theories, this one has its advocates, but these gentlemen lose 
sight of a great practical, cold-blooded fact. It is this: that while losses 
and expenses remain fixed or unaffected by rates, the gain or loss of the 
company depends upon the rates. We may pick out any company’s fig- 
ures, by way of example, add only ten per cent to its income to represent 
the increase in rates, and we instantly convert a non-paying into a paying 
business. All the fine theories about discrimination, etc., remain in full 
force and effect. They are indispensable to success, but unless to these 
we add better rates, the business, as a whole, will show unwholesome re- 
sults. An advance of twenty per cent in rates would prove the salvation 
of twenty tottering companies, 
*% * * 

Stories of intended combinations for agency business are flying about 
again. They were in circulation with time, names and circumstance one 
year ago, but, as our readers are aware, turned out incorrect then, and 
probably will prove untrue now. Our local companies of the straight- 
laced pattern, whose officers are not familiar with an agency business, 
cannot bear the thought of surrendering their individuality in a combina- 
tion. Rather than be the shadow they will sacrifice the substance. Yet 
it remains true that a properly organized combination can secure risks, 
agents and premiums at less expense and with surer results than any sin- 
gle company of moderate calibrein the same field. It is the only practical 
plan left for small companies by which they can hope to compete with their 
larger and better equipped rivals. 

+ * * 


Upon several occasions we have contended that the companies in their 
reatment of direct customers are not honest. In a word they cheat them, 
and here is an evidence of it: One morning a broker entered an office of 
a large and influential company in this city, and asked a rate on Hoboken 
stores. The answer came out promptly, ‘‘ thirty-five cents,” and upon 
that basis, a line of $10,000 was accepted. An hour later a member of a 
prominent Church street firm entered the same office and asked, as a 
direct customer, the rate on Hoboken stores. This time the answer came 
forth promptly, ‘‘ forty cents.” The customer took it, and was allowed 
fifteen per cent commission, and the broker on the less rate received 
twenty-five. There was no dickering or “ bulldozing” in either case. 
Why didn’t the company treat the customer as fairly as the broker? Is it 
strange brokers thrive, and if so, whose fault is it? 

* % % 


Is it honest in a company to pay less for re-insurance than is obtained 
on the original risk? The query is suggested by a case where an English 
company accepted a large line upon some iron-working property, and 
rated one particular part of the risk at two anda half per cent. When re- 
insurance was required on that part of the property insured, the English- 
man only offered and paid one per cent. The broker who had argued 
with the manager for three days to accept the first line at two and a half, 
was rather taken aback by a request to re-insure at one per cent. We are 
led to the same inquiry, also, by the reported practice of some companies 
in warehouse risks of obtaining one rate and re-insuring at a less rate. It 
is hardly worth while to enter into hair-splitting arguments on such ques- 
tions. The company found out in such a trick will speedily lose caste. 

* * * 

A stor¥ is told of a verdant agent in this city who was induced to sign 
a binding slip insuring $5,000 in the Liverpool and London clothing store 
in the Bowery while the property was on fire. His humiliation a half-hour 
later is said to have been quite affecting. His principals should be charmed 
with his discrimination in the selection of risks. 

* % * 

To secure a five days risk in the New York Central elevator lately, the 
owner of the grain agreed to a clause in the policy that if the property 
was destroyed before the end of five days, he would pay a full year's pre- 
mium. We have only heard of one case like this—that of a steamboat 
owner who gave a note to the insurance company of five per cent upon the 
sum insured with a proviso that it was only to be paid in case of a total 
loss. 

% * * 

A NEw ship-load of foreign companies is among the earliest arrivals ex- 

pected in 1881, Their names are mentioned as follows; Royal Exchange, 





Caledonian, Atlas, Manchester, Berlin-Cologne, Svea, of Sweden, and a 
combination of French companies whose names are unknown These 
statements are very interesting, and would be more so if they were not 
lacking in the element of truth. 


* % * 


THE Long Beach hotel property is now guarded by a section of the life 
saving corps, under government employ. The men are paid to watch the 
hotel property and surroundings and guard it against fire. This happy 
device for making the property secure is said to have been suggested by an 
insurance official. 

* 3 + 

THE shops and cars of the Metropolitan elevated railway were lately in- 
sured by acity company at a rate for three years fabulously low. We are 
not permitted to mention the rate, but may say that it was less than one 
per cent. The company which carried half the risks for the previous year 
actually received more forthe single annual policy than the new company 
receives for three years. It is about time, we think, to agitate a tariff as- 
sociation. 

% % * 

Ir is currently reported that the reinsurance of a Boston company was 
effected upon a basis of thirty-five per cent; fer contra, the story goes 
uncontradicted that the French corporation obtained its reinsurance upon 
a basis of twenty-two and a half per cent. The question of commissions 
is probably affected by the character of the business. There are small 
city companies with an exceedingly safe conservative class of risks on 
their books, whose policies could be easily reinsured in English offices at 
thirty-five or even forty per cent commission, but they are not numerous. 
Several companies have made money out of their reinsurances, but a ma- 
jority have probably lost. There is a wide difference of opinion upon the 
desirability of reinsurance contracts, but the majority is adverse to it. 


* * * 


THE secretary of the old and respectable “County Fire” Insurance 
Company, of Philadelphia, was in the city a few days ago examining Stew- 
arts, Claflins and others of the leading city risks, and it became noised 
around that the company contemplated a new departure and intended 
establishing an agency in this city. The poor man was immediately run 
down by applicants, and hastened back to Philadelphia with some new 
ideas of those elegant fellows who are always on the alert for new com- 
panies, E 

w % % 

THE Troy, N. Y., Board of Underwriters are moving promptly to pre- 
vent New York brokers from taking away their risks, and have sent cir- 
culars to all companies representing that various risks heretofore written 
exclusively here are worth mote than the companies have been accepting 








COMPANIES AND AGENTS.’ 





The Colorado Insurance Company. 


THE first fiscal year of the Colorado Insurance Company, of Denver, 
Colorado, has been one of uncommon success. Its report of the business done is 
certainly very gratifying to the stockholders, and complimentary to the officers of 
the company. ‘The number of policies issued was 2,473, covering $4,395,093 in- 
surance. The premium receipts have been $34,592, and the losses incurred and 
paid $3,013. A good enough record for the first year. 





The Metropolitan Plate Glass Insurance Company, of New York. 


WE noticed, some time ago, that the agents of this company at In- 
dianapolis were indicted for doing business in that city, notwithstanding the Audi- 
tor of State had for years issued his certificate granting the privilege. We now 
have the decision of the case, which coincided with our views when we first heard of 
the indictment. On motion to guash the said indictment, Judge Heller held that 
there was no appeal from the decision of the Auditor of State in fixiag the status of 
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insurance companies, and having issued a license to Barnard & Sayles to do busi- 
ness, no action can lie against them. In regard to the company not possessing 
$200,000 capital (required for life and marine companies) the prosecutors must find 
out how Auditor Manson was satisfied that the condition of the company came 
within the requirements of the law. The Metropolitan is a strong and well-man- 
aged company in its line of insurance, and would scorn to do any other that a legal 
and straightforward business. We suspect that rival interests was at the bottom of 
the affair. 





The New York Alliance. 


THE New York Alliance, composed of the Pacific, and New York 
Bowery Fire Insurance Company, of New York, of which Messrs. Straight & 
Lyman, of Chicago, are General Western Agents, presents a most admirable show- 
ing: Cash capital, $500,000; total assets, $1.510,659; net surplus, $830,373, July 
1880. A net surplus greater than the total assets of any one of more than two- 
thirds of the companies of the country, is a very gratifying thing to have. The 
financial standing of the Alliance, and the excellent character of the companies 
composing it, place it upon an equal footing with the best companies before the 
public. In the western field the Alliance is doing well. Agencieshave been estab- 
lished in all the principal towns and cities, and business is coming in in a manner 
altogether satisfactory. This field is being cultivated by Jacob Peetrev, the well- 
known veteran special, whose experience and popularity are brought to bear to 
advance the interests of the Alliance. The year 1880 will afford a very favorable 
exhibit of progress, and will speak well for the popularity of the Alliance and its 
management. 





Hekla Insurance Company. 


THE Hekla Insurance Company, of Madison, Wis., while belonging 
to that class known as small companies, because its assets do not run into the mil- 
lions, is perhaps one of the strongest and best managed companies of its size in 
the country. Its assets consist largely in loans on the best real estate in the north- 
west, upon which the rate of interest realized averages ten percent. It has not a 
dollar of unproductive capital. The policy of the company is conservative, hence 
its busiuess is limited. The Hekla believes in being on the safe side and going 
slow but surely—a wise course for any company, large or small, in these times. 





The Firemens’ Fund Insurance Company. 


THE following is the official announcement, sent us from Springfield, 
under date of November roth, ult.: ‘‘ The capital stock of the Firemens’ Fund In- 
surance Company, of California, has been increased to $750,000 since the publica- 
tion of my last insurance report, and proper evidence thereof filed in this office, 
together with copy of statement of condition of the company after the increase of 
capital stock.” This means that the capital stock of the Firemens’ Fund is $750,- 
000, instead of $300,000, as heretefore, and that the same has been certitied to the 
Insurance Department of Illinois. The financial exhibit of this company, October 
10, 1880, as presented in a statement made by the company, was: Cash capital, 
$750,000; total assets, $1,141,213; surplus as to policyholders, $829,272. Of these 
assets over half a million is in U. S. bonds. Who could ask for better security 
than is afforded by the Firemens Fund Insurance Company ? 





The Insurance Commissioners and the Foreign Companies. 
ONE of the Insurance Commissioners writes us as follows: 


**T see THE SPECTATOR falls into the same error published in several other 
ournals, viz.: that the Insurance Convention at Chicago appointed a committee to 
visit and examinine the foreign companies at their home offices. This is not so. 
The only thing done in that behalf was the appointment of a committee to consider 
the matter and report at the next Convention, and this will probably be the end of 
that proposition. 

“Stephen English was not, as THE SPECTATOR says, a member of the Conven- 
tion, nor could he be under any existing conditions.” 


In answer to the above, we would say that in their daily reports of the proceed- 
ings of the Commissioners’ Convention, the Chicago papers announced the ap- 
pointment of three Commissioners to examine the foreign companies doing business 
in this country ; the insurance press generally printed the same statement. THE 
SPECTATOR derived its information to that eff-ct from gentlemen who were in at- 
tendance. It is evident, therefore, that the purport and intention of the resolution 
adopted was generally misunderstood. We are glad to be set right in a matter 
which has caused much comment on both sides of the water. 

As to Stephen English not being a member of the Convention, opinions differ. 
He claims that he had credentials from two States, authorizing him to represent 
them in that Convention, while several other States had solicited the honor of ac- 





crediting him to that distinguished body. We are confident that if Mr. English 
had such credentials he must have been recognized as entitled to a seat, for he was 
there and participated in the debates. Had he been refused a seat, we are confi- 
dent he would have mandamused the entire Convention, and probably locked up 
every individual member, and denied them the right of habeas corpus. Mr. 
English is not a gentleman to be deprived of the rights of an American citizen with 
impunity. If there was a Convention and he not a member of it, then, indeed, is 
there ‘‘ something rotten in Denmark.” 





The Agency of John C. Paige, of Boston. 


REPRESENTING the Metropole (Fire) Insurance and the Réassurance 
Générales Companies, both of Paris; the Imperial and the Northern, both of 
London; the Orient, of Hartford; the Standard, of Trenton; and the Hoffman 
and Tradesmen, both of New York, those conversant with insurance matters must 
instantly recognize the importance of the insurance agency of which John C. Paige, 
of Boston, is the head. Some of these companies, more especially the Metropole, 
have been operating in the United States but a short time, and yet are as well 
known as other companies which have been here much longer. The Réassurance 
Générales Company, the only insurance company in the United States devoted 
exclusively to reinsuring other companies’ risks, has grown more and more popular 
since its advent over here. New company that it is, the good auspices under 
which it began business in America furnished the foundation for the good reputa- 
ion which now it bears, and it is safe to say that this company has at the present 
time almost a monopoly of the reinsurance business in the States. 

Increased business necessarily demanding increased facilities and accommodation, 
Mr. Paige had for some time back been preparing more commodious rooms m 
Boston for carrying on his large business, and some weeks ago moved into these 
new and elegant quarters, which include the basement and first floor of Nos. 16, 
18, 20 and 22 Kilby street. It is here that the headquarters of the Metropole and 
Réassurances Générales in the United States are,now located. With the generalim- 
provement in financial and commercial circles, under which the country now pros- 
pers, Mr. Paige will, no doubt, in the future do much more than he has done 
under the depressing influences of recent years. 





Barbee and Castleman’s General Agencies. 


THE general agency of Messrs. Barbee & Castleman, of Louisville, 
Ky., is as well-known and as important as any in the South or West. These gen- 
tlemen are old residents of Louisville, and for years have been prominent in insur- 
ance circles. In 1865, Mr. Barbee was secretary of a local company, and four years 
later Major J. B. Castleman became associated with him as agents of the Royai 
Insurance Company of England. In 1871, they were appointed general agents ot 
this company for ten of the Southern States, with head-quarters at Louisville, 
which general agency is operated in connection with their local business. Messrs. 
Barbee & Castleman have cultivated the territory under their charge with skill and 
energy. Prior to creating this general agency, the Royal had but two agencies 
in this department—one in Louisville and one at Savannah, Ga., Therefore, the 
entire work of planting and developing the business of the Royal in the South de- 
volved upon the Louisville general agents. 

In 1878, the London and Lancashire Insurance Company of England, appointed 
Messrs, Barbee & Castleman general agents for the same territory as that occu- 
pied for the Royal. For this company, they have already 125 agencies established. 
The business of the London and Lancashire is steadily increasing and the field 
is being cultivated as thoroughly as the condition of things will justify. 

The British America Insurance Company, of Toronto, also in the year 1878 
placed its general agency tor the States of Kentucky, Louisiana and Mississippi in 
the hands of Messrs. Barbee & Castleman. As with the other companies under 
their management, the business of the British America is being pushed as rapid- 
ly as circuristances will warrant. A conservative and profitable business is sought, 
rather thana large and more hazardous volume. So tar the record of the man- 
agement of Messrs. Barbee & Castleman reflects great credit upon their skill as 
underwriters and managers of agencies. The present annual receipts of the office 
of Messrs. Barbee & Castleman amount to over half a million dollars, which sum 
is being constantly increased. The losses and expenses leave a good margin of 
profit. 

In the cultivation of their field, they have the assistance of Thomas Graeme and 
H., K. Beatty as special agents, whose duties are faithfully performed, and whose 
efforts are appreciated by their principals. Messrs. Barbee & Castleman's popu- 
larity is attested in the success which has attended their labors. 





—Supt. Bullwinkle, of the Chicago Fire Patrol, recently received for 
the benefit of the Patrol, $250 dollars, complimentary contributions, in acknowl- 
edgement of valuable services rendered. This sum is to be used as the beginning 
of a fund for the relief of disabled members. A capital idea. 
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NEWS OF THE WEEK. 





A Life Agent’s ‘“‘ Cheek.” 


LIFE insurance agents have achieved a world-wide notoriety for the 
persistency with which they pursue their victims, Even insurance journalists have 
sometimes been accused of having a superabundance of ‘‘ cheek,” but the follow- 
ing bona fide letter recently received by us caps the climax : 


‘*OFFICE OF THE LiFE INSURANCE ee 
WISCONSIN, December 7, 1880. 
‘*To THE SPECTATOR COMPANY: 

‘« GENTLEMEN—I have noticed advertisement of a volume edited by 5S. C. 
Chandler. Think I should like it. I have this proposition to make you. There 
are quite a number of general agents, as well as local and solicitors of life com- 
panies located here. I am on friendly terms with the most of them. If you will 
send me a neat copy of the work by early mail, in consideration of doing so I will 
from time to time, as the opportunity permits itself, call atten ion to the work and 

rice, and where to be had. Drop mea line at do not deem this will pay you 
ior one rumber of the work, and oblige ours truly, P. I. G., JR.” 





To which a response as follows was sent: 


“Pp, I. G., Jr: 

‘* DEAR S1R—I have seen a notice of the Mutual Life Insurance Com- 
pany and think I should like a policy in it for $5000. I have this proposition to 
make, There are a lot of fellows around here who ought to have their lives in- 
sured. Now if you will present me with a $5000 policy, I will from time to time, 
as Opportunity presents, mention your company to them, and perhaps they will 
take policies and pay forthem. If you think this will pay you for a policy issued 
to me, drop me a line, and oblige yours, Spec TATOR. 


« P, S.—If the company won't agree to this, you might charge the premium to 





your private account. °* 8. T. 
P. S.—No. 2—Your letter of the 7th received and contents noted. Ss. T. 





The Delaware State Fire and Marine Insurance Company. 


IN last week’s issue of THE SPECTATOR we announced that the above 
named company had been defeated in a libel suit which it brought against Every 
Evening, a paper published at Wilmington, which had denounced the tortuous 
and peculiar methods adopted by this company. Two years ago THE SPECTATOR 
exposed this company very fully, and the press generally joined us in warning the 
public against it. The result was, a libel suit against Every Evening. The trial 
lasted nine days, and a verdict for the newspaper was given. This verdict is fol- 
lowed by energetic action on the part of Commissioner McFee, who has revoked 
the license heretofore issued to the company to do an insurance business in Dela- 
ware. This, we presume, will terminate the existence of a company that never 
had any valid reason for being born. 





An Insurance Company's Slander Suit. 


THE Provident Life Insurance Company, of New York city, has sued 


E. A. Kauter, in Brooklyn, for $5,000 damages for slander. ‘The complainant al- 
leges that the defendant, who is an agent of the Metropolitan Life Insurance Com- 
pany, on August 31, 1880, called the plaintiff a fraud and a swindle, and alleged 
that it cheated its policyholders. The defendant, some days ago, applied to Jus- 
tice Gilbert for an order compelling the company to make its complaint more 
definite and certain, and the company applied for permission to alter the complaint 
by giving the names of persons who had ceased to be customers, or refrained from 
being customers, because of the statements of the defendant. 





Calendars for 1881. ° 


THE Liverpool & London & Globe is exceedingly prompt this year in 
circulating its calendars. These are excellent specimens of American lithographic 
art, bearing the sign manual of the company in the shape of old Neptune and an 
attendant sea god carrying the globe between them. There are many colors and 
much gold in the work, but the preponderance of black gives it somewhat ofa 
mourning appearance, and we know of no reason why the Liverpool & London & 
Globe, should be in mourning. The Maryland Life is also out with an almanac— 
a small pamphlet containing many very handsome wood cuts. The New York 
Life is out with its annual almanac, containing 48 pages of origiral and collated 
matter for reference and entertainment. A number of artistic illustrations, with 
descriptive matter, and calendars for the twelve months attract special attention in 
this valuable pamphlet. The Home Insurance Company, of New York, is also 
circulating a handsome almanac, the general usefulness of which, all will testify to 
who have been so lucky as to get possession of one. The Phoenix Insurance Com- 
pany has issued one of the most attractive calendars for the coming year thus far 





circulated. A tasteful blending of lithographic colors shows a young miss in a luxur- 
ious apartment, with an 1880 calendar of the Phoenix in hand, which seems to- 
be the subject of much reflection. In the back-ground, through an open window, 
is presented a scene of a winding river and green banks and foliage. The Conti- 
nental is also out with its annual calendar for 1881. On the face of the calen- 
dar is a well-designed lithographic representation of a Western prairie in flames, 
with the attending circumstances of cattle stampede and general turmoil, while a 
vivid contrast of scene is presented at the right by the calm and peaceful security 
of a farm-house and out-buildings which rest in the absolute and perpetual protec- 
tion afforded by a magic policy of the old Continental. The Glens Falls Insurance 
Company was among the first in issuing its calendar, which is a neat, artistic 
little one, fit especially for desk reference. 





Verdict for the Travelers’ Insurance Company. 


THE Superior Court of Massachusetts, Dec. 7, rendered a decision in 
the case of Brown vs. Travelers’ Insurance Company. The action was to recover 
upon a policy of the defendant of $2,000 upon the life of the plaintiff's husband, 
who was killed November 6, 1879, by stepping from a train on the Eastern Rail- 
road just after it had started from the station, in Salem. The defence was that the 
deceased was intoxicated, and that he stepped from the train in direct violation of 
railroad rules. The Court ruled that if the deceased stepped voluntarily from the 
train under the circumstances, and was in condition to have full knowledge of his 
acts, the action could not maintained. On the evidence the Court instructed the 
jury to find for the defendant, and the case will be reported to the Supreme Court. 





The Alabama Deposit Law. 


WHEN THE SPECTATOR published, in the form of a bulletin, the bill 
introdnced in the Alabama legislature, requiring a deposit of $25,000 in State bonds 
from every insurance company doing business in that State, we said that it prob- 
ably originated with some one who desired to unload their State bonds. The fol- 
lowing le:ter which we find in the Montgomery Advertiser, written by the author 
of the deposit*bill, confirms our statement, and shows that the whole scheme was a 
job to compel insurance companies to purchase State bonds for the benefit of 
present holders. Had this outrageous measure become the law in Alabama, a 
dozen other States would have imposed similar legislation upon the companies 
but, fortunately the iniquitous job was defeated. The following is the letter re- 
ferred to: 

Editor Advertiser: I see my name used publicly and hear it has been used 
7 in connection with the Deposit Law of Alabama, by insurance agents. 

here is nothing private about my being in favor of such a law in your State, 
neither is there any privacy about my object. I commenced buying Alabama 
bonds, especially A bonds, in November, 1879, at the then ruling price of 51. I 
have continued to buy and sell them to get gain, and I have got it. I think the 
A bond will go to 85 orgo. I have done more than all others to elevate your 
State's credit and have been well paid for it. I have publicly advoca‘ed this bill in 
my circulars and sent them all over your State, and have written to many persons 
on the subject. I now would advise investors or speculators to buy Alabama A 
bonds because they are under the price of other Alabama bonds. I think these 
bonds will go higher. It is legitimate for a member of the Legislature to bu 
Alabama bonds and then vote for the insurance bill, and thereby benefit himself, 
and his State's credit, and his people. 

I think the bill should be $50,000 in Alabama bonds, instead of $25,000. My 
reason for saying Alabama bonds is because it will elevate Alabama's credit. You 
see U.S. 4’sselling atrrz2. Howisthisdone? It is by requiring all national 
banks to deposit national bonds. Would it not sound well and look well to see 
Alabama A bonds up to roo in the eyes of her taxpayers, and her sons, and espec- 
ially those that hold her bonds? Alabama —— hold, I think, over one-half of 
them. The insurance agents are asking to relieved trom this deposit, because 
they paid two hundred thousand dollars in losses in Mobile recently. What did 
they pay this from? It, was from the money the propertyholders have been pay- 
ing them for insurance for years past. While the insurance men are making so 
much fuss, it will be well to increase their taxes. They pay into ome treasury 
about four thousands dollars ( ) per annnum, while in Georgia they pay about 
twenty thousand dollars ($20,000). 

I will be pleased to help any man who wishes to invest in Alabama bonds, to get 
them. This project is no secret, and the more the — and companies fight it, 
the more important it is for you to have this law. hen they fight it, it shows 
weakness and want of means, or want of confidence in your bonds. It is an easy 
matter to get up a Board of Trade meeting of a few men, and pass resolutions, 
and get —— to sign petitions, and say we will quit the State. is is all * bun- 
combe.” The truth is there are twenty-four fire companies now doing business in 
Alabama, which have made the $25,000 deposit in Georgia, and are now doing 
business in Georgia. None left on account of the deposit law, and they will not 
leave Alabama. The business of agents will not decrease one dollar. On the 
contrary, more people will insure on account of the deposit law. Now buy bonds, 
pass the law, and see the insurance men who make their money without plowing, 
pay higher prices for them,’and above all have a small deposit in your State's vault, 
and when they fail or withdraw the unsuspecting can get their premiums rc turned. 
I could say much more, but all the benefit, in a word, is to the insured by this law, 
and it don't hurt a good, sound company, for they must have inves’ment for their 
surplus. The companies did not fight the law when it was passed in Georgia. I 
think most of them care but little about it in Alabama. It is a few one-horse agents 
that think they are doing wonders, trying to defeat the bill. It is said that a few 
men that were for the bill have been bought by the insurance agents to oppose it. 
This, I do not belicve. I do not think any intelligent man, who has the credit of 
Alabama, and the security and interests of the people, at heart, can vote against it. 

R y, J. H. JAMEs, of Atlanta, Ga. 
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Westchester. ...... = 139.00 Aug. 5 115 United Firemens, Philadelphia... am pees 200,000; 128.41 | Sept.| 6 ‘mat 
Williamsburgh City...................- 277.48 | July | 10 202% Washington, Boston............. ----| 100 400,000 | 168.42 | Oct. 5 150 
¢ The 


*In January, 1880, the Germania’s capital was increased to $1,000,000, tIn January, 1880, $200,000 additional was paid and the capital has been certified to be $500,000, 
i a In October the Agricultural increased its capital = _Saeneem, and declare 


Hanover has recently issued $500,000 more stock and increased its capital to 
d January, 18 


¢ No divideni has been pai 


ea of 10 per cent on the new stock, 


—Except where specially indicated, the dates of last dividend are for 1880. 





Fesceses. 
by the New York and — since its organization in 1876. 


an additional 


ey. 5 At a meeting of the stockholders talled for November 15, 1880, it was voted 
to increase the Insurance Company of North America’s Capital to $3,000,000, and add pe Aen to the surplus. 
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MERE MENTION. 


—The Mechanics Mutual Insurance Company is taking steps to- 
wards reinsuring its Philadelphia business. 


—D. 8. Munger & Co., of Chicago, say that the policies of the Scot- 
tish Union and National go off like hot cakes. 


—D. J. Blanke, of St. Louis, has been appointed agent of the Scot- 
tish Union and National Insurance Company. 


—J. Ford, of Kansas City, Mc., has added the Lion to his list of 
Companies, and F. D. Hirschberg represents the Company in St. Louis. 


—John W. Munson & Co., of St. Louis, have been appointed agents 
of the Union Insurance Company, of Califorria. This is a good appointment. 


—The United States Life has appointed a very competent man to 
its general agency (headquarters at Philadelphia) in the person of S. S. Hammond. 


—It is understood that H. W. Cole, of Wichita, Kansas, special 
agent of the British America, will, at the beginning of the new year, have a new 
field nearer Chicago. 

—The Scottish Union and National Insurance Company is doing 
business in Philadelphia, through Samuel D. Hawley, as agent at that place. No 
eulogistic effusions on the ability of Mr. Hawley are necessary. 


—The death of Bernard Rafferty, president of the Mechanics Insur- 
ance Company, of Philadelphia, is announced. The deceased was a man of ster- 
ling business qualities and leaves an eviable reputation behind him. 


—The Montreal Fire Insurance Company is treating its stockholders 
handsomely. In July, a dividend of five per cent was paid on the capital stock 
and the directors have just declared another one also of five per cent. 


—The friends of J. L. Holden, of Aurora, Ill., State agent of the 
Insurance Company of North America, will regret to hear of his bereavement in 
the loss of his little daughter Clara. THE SPECTATOR extends its sympathy. 


—H. G. Ferguson, the well-known underwriter, of Chicago, and 
Miss Mary B. Clow, of Oakland, Col., were married at Norwalk, O., on Thanks- 
giving last. Mr. and Mrs. Ferguson are ‘‘ at home”’ to their friends. Congratula- 
tions are in order, 


—The Firemens Insurance Company, of Baltimore, Md., of which R. 
A. Waller, of Chicago, is general Western agent, is making gratifying progress 
in the agency field. And so it should, for the Firemens is an excellent company 
and deserving of patronage. 


—Geo.C, Clarke, one of Chicago’s best-known and most popular 
underwriters, has returned to the post of duty at Nos. 161-173 LaSalle street, 
after an extended trip East and South in the interest of companies he represents. 
Mr. Clarke reports the result of his tour as quite satisfactory. 


—Superintendent Ben. Bullwinkle, of the Chicago Patrol, is making 
it rather lively for the venders of gasoline. He has had a number of these offend- 
ers arrested, and proposes to make it hot forthem. This villainous article should 
be driven out of existence, for it is extremely dangerous and not needed. 


—The Orient Insurance Company, of Hartford, Conn., through its 
Western Department, over which Byron W. French presides as general agent, is 
doing well. The premiums have been greater than last year, and losses propor- 
tionally less. These results are in a large part due to good management. 


—The examination recently made of the theatres of Chicago, by the 
Building Superintendent and Fire Marshal, disclosed the fact that many of them 
were not complying with the ordinances. Some have since made the changes re- 
quired, but among those which have not is Fox's place on Desplaines street. 


—H. R. Turner, special agent Yor the New England district of the 
Niagara Fire Insurance Company reports that he is doing excellent business on 
his route. Mr. Turner isa man of considerable influence in the New England 
States, and is turning much money into the coffers of the Niagara by making use 
of this influence. 


—Maj. W. A. McLean, of Chicago, for many years connected with 
the Hartford Insurance Company as general adjuster, has transferred his allegiance 
to the Springfield Fire and Marine Insurance Company in the samecapacity. The 
Springfield could not be in better hands. Mr. McLean's headquarters ave, as 
heretofore, in Chicago. 


—The proposed Alabama deposit law was defeated in the Senate, 
thanks mainly to the efforts of C. A. Holt, Secretary of the Mobile Mutual Insur- 
ance Company, S. C. Muldon, of Mobile, and A. H. Moses, of Montgomery. 
These gentlemen, representing the underwriters of that State, went before the 
Judiciary Committee of the House and made able arguments against the bill, 
The committee was convinced of the injustice of the proposed measure, standing 








six against to one in favor of it. On being reported to the Senate, the bill was killed 
and the Legislature has adjourned. 


—The State of Nebraska has lately been added to the territory of 
Philip M. Crapo, for many years general agent for the S'ate of Iowa of the Con- 
necticut Mutual Life Insurance Company. This increase of field is a testimonial 
from the headquarters of the Connecticut Mutual Life as to Mr. Crapo's under- 
derwriting ability and faithfulness. 


—The Iowa Union of Underwriters are up and at work. They pro- 
pose organizing local boards throughout that State, and have published a tarift of 
rates, which they recommend for adoption. That is the kind of the work that is 
needed everywhere. Local boards should be created where they do not now exist, 
and a uniform tarift should be adopted. 


—Broughton and Babcock, general insurance agents, at Syracuse 
represent companies which stand prominent among all those doing business 
in New York State and, in fact, in the United States. These agents are doing 
at present, as they usually have heretofore, a successful business. Conservatism 
and promptness in paying losses are attributes of their success. 


—Alfred R. Potter, general agent of the Mutual Benefit Life at 
Philadelphia, does not improve very rapidly from the injury sustained recently, by 
being run into by the pole of a street car while standing on the rear platform of an- 
other car. Mr. Potter is an energetic and competent insurance man and has the 
sincerce sympathy of a large number of business and social acquaintances. 


—The well-known agency firm of George P. Treadway & Co., of 
Chicago, has been dissolved, Mr. Samuel T. Cockey, the junior member of the 
firm retiring. ‘The business of the late firm will be continued by Mr. Treadway, 
at his old number 123 La Salle street. Mr. Cockey's plans for the future are not 
yet fully developed, but he is expected to be heard from soon in new relations. 


—William Elliot, of the Gresham Life Insurance Company of Glasgow, 
Scotland, who has been granted a six month’s leave of absence, is making a tour of 
the United States, with a view to pleasure and the acquisition of ‘knowledge re- 
specting hfe insurance in this country. Among the points thus far visited is Chi- 
cago, for which as a city he expressed great admiration after a sojourn of several 
days. 

—The Northwestern Real Estate and Insurance Journal, published by 
H. T. Sharp & Co., of Minneapolis, Minn., is the latest addition to the journalistic 
family. Vol. 1, No. 1, for October, 1880, a 16-page quarto, presents a very neat 
appearance. The paper, we presume, will give more attention to real estate than 
to insurance. As indicative of Minneapolis enterprise, we wish the newcomer 
success. 


—William R. Kerr, of Chicago, formerly manager of the Western 
Department of the Scottish Commercial has been in New York City for the past 
few days. Mr. Kerr has the reputation of being one of the most active insurance 
managers in the West. The business which he controlled in the Scottish Com- 
mercial showed an excellent profit up to the time of its consolidation with the 
Lancashire. 


—There yet remain one or two good companies in California, not 
represented east of the Rocky Mountains, and one in particular is the California 
Insurance Company, of San Francisco. This company will follow the example of 
the Fireman's Fund and the Union, some day, perhaps, and try the Valley of the 
Mississippi. Whenever the California crosses the mountains, it will find a wel- 
come on this side. 


—The Chicago Board of Underwriters has been stirring up the city 
authorities on the subject of piling lumber on the streets in the lumber district. 
The board found that the lumber-yard men piled their lumber on the streets so as 
to make a barrier, preventing fire engines from passing and rendering it impossi- 
ble for water to be thrown from one side of the street to the other. The authori- 
ties are having the lumber removed. 


—The Northwestern National Insurance Company is presenting to 
its agents and customers a panoramic collection of photographs of the principal 
buildings and other objects of interest in the city of Milwaukee. These photo- 
graphs, neatly bound between board covers, show up with distinctness and perfect- 
ness of detail such buildings as the Court House, the Post Office, St. Johns’ 
Cathedral, etc., A fine view of the city z# ¢ofo is also given. 


—James E. Pulsford, resident manager of the Liverpool and London 
and Globe, who has been abroad for some months, arrived home by the Gallia on 
Tuesday. Mr. Pulsford is in excellent health, having been much benefitted by his 
visit to the land of his birth, and is prepared to resume the reins of management 
with increased vitality and energy. During the absence of Mr. Pulsford, Mr. 
Eaton, the Assistant Manager, has conducted the business in an able and courte- 
ous manner. 

—The Western Manufacturers Mutual Insurance Company, of Chi- 
cago, has been sued by its former secretary, Jefferson Farmer, and two of the pol- 
icyholders, the Batavia Paper Company and the Empire Distilling Company. 
These complainants procured an injunction restraining the company from trans- 
acting business. Upon the presentation of additional facts the court modified the 
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-njunction, so that the company is now transacting business. Mr. Farmer sues to 
recover $300,000 damages, to indemnify him for the injury sustained by reason of 
his enforced resignation as secretary and manager of the company. 


—Employing the gentler sex as insurance agents has proved a suc- 
cess. Whether this is attributable wholly or partly to the loquacious faculty with 
which females are said to be largely endowed, and which, it is superfluous to re- 
mark, enters essentially in the make up of a good insurance agent, cannot be posi- 
tively asserted. At any rate, the appointment of ladies as representatives of insur- 
ance agencies is becoming more and more frequent. W. R. Freeman, general 
agent of the Norwich Union, has recently appointed Miss Alice E. Mayo agent of 
the company at Latayette, Ind. Miss Mayo is said to be a capable lady for the 


position. 

—tThe final dividend meeting of the creditors of the National Insur- 
ance company, of Chicago, was held recently in the office of Register Hibbard. 
The assignee of the company submitted his final report, showing the total receipts 
to have been $15,893.50, and the disbursements $13,377.20, leaving on hand $2,- 
160.50 for a final dividend. The assignee has been six years engaged in closing up 
the affairs of the corporation. The report was concurred in by the creditors, and 
Register Hibbard ordered a final dividend of 1% per cent to those who had re- 
ceived the first dividend of 5 per cent and 6% per cent to those who had received 
nothing up to date. 

—The pork-houses at Chicago have been extended and enlarged, and 
this has served to bring them nearer together, thus increasing the exposures and 
liability of the one to burn another, until it is claimed that the pork-house district, 
considering the facilities it has for extinguishing fires, 1s really in danger of all go. 
ing up in one great rendering kettle. This has made insurance agents nervous for 
years past, and the newrules of the Board of Trade, which require pork product to 
be under cover, has stimulated the erection of numerous frame sheds and so-called 
ware-houses, which form connecting links between the several pork-houses, and 
only add to the anxiety of the agents. 


—The Board of Directors of the American Fire Insurance Company’ 
of Philadelphia, acted wisely in electing Thomas H. Montgomery to the vice pres 
idency. Mr. Montgomery is a man who has had long experience in the insurance 
business, and a better man could not be found for the place. It will be remember- 
ed, that he was a long time general agent of the National Board of Fire Under- 
writers, in which capacity he served the Board with faithfulness and to its advan- 
tage. Mr. Montgomery has charge at present of the perpetual insurance depart- 
ment of the Insurance Company of North America, The American Fire will, with- 
out doubt, be greatly benefited by the accession to its vice presidency of so desira- 
ble a man. 








AGENCY WANTS. 








ANTED.—GENERAL AND SPECIAL AGENTS. 

The Union Central Life Insurance Company desire to employ a few more Gen- 

eral and Special Agents. To the right men who possess a good record, liberal salaried and 

commissioned contracts will be granted. The Lirt Rate Enpowment Po icy, which is 

nonforfeitable and incontestible, as issued by the Union Central, is very popular and easy 

to work, as shown by the rapidly increasing new business of the Company. Correspondence 
olicited. Address N. W. HARRIS, Seerctary, 

Cincinnati, Ohio. 





ANTED, BY THE MANHATTAN LIFE INSUR- 
ance Company of New York, a competent man as Special Agent for Illinois, also 
a Canvasser for Chicago on liberal contracts. Apply to 
M. S. JUDAH, General Agent, 
177 Salle Street, Chicago 





ANTED, BY THE CONNECTICUT GENERAL 

Life Insurance Company, of Hartford, Conn., as District Agents, energetic, reli- 

* able men, who can and will personally secure applications for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 








GENTS WHO CONTROL INSURANCE UPON 
first-class private residences and farm property should avail themselves of the bene- 
fits ofthe Agricultural Insurance Company, New York. It is the oldest, largest and most 
popular Company of this kind. A. H. DARROW, General Agent, 
Western Department, 544 W. Madison st., Chicago. 





O FIRE INSURANCE AGENTS EVERYWHERE 

We possess unsurpassed facilities for placing large lines on ordinary risks and specia 

hazards, at favorable rates, in our best City and Agency Companies, and will make libera 

arrangements as to commissions with prompt-paying and square-dealing Agents who may 
control surplus lines, References exchanged. Address 


WEED[& KENNEDY, 165 Broadway, N, Y, 





O INSURANCE AGENTS AND BROKERS. 
Liberal arrangements as to Commissions will be made with responsible Agents and 
Brokers controlling surplus lines of Fire Insurance. All orders will receive prompt attention 
References given and required. Address, 
EsTABLISHED 1869. HENRY E. NITCHIE, 145 Broadway, N. Y. 





ANTED—THE AGENCY OF A GOOD FIRE IN- 


surance Company, for St. Louis, by an old experienced officer of a St, Loui 
Company. Address me Tus SpgcraTor Office, Chicago. tis wat 





STATE AGENTS WANTED. 


THE HOME LIFE INSURANCE COM- 
PANY OF NEW YORK having de- 
cided upon a thorough re-organiza- 
tion of its agencies, desires to secure 
a State Agent for each of the following 
States: Pennsylvania, Northern Ohio, 
Indiana, Wisconsin, Kansas, Nebraska 
and Colorado. Very liberal contracts 
be given by THE HOME to the 
right men. 


will 


For Information address, 


E. H. KELLOGG, Superintendent of Agencies. 


CHICAGO, ILLINOIS, 

















FOR FIRE INSURANCE AGENTS. 
Published and for Sale by H.C. TIFFANY & CO., /nsurance Publishers, Chicago, Ill, 


This book is recommended by many of the leading Underwriters. Every Agent should 
have a copy of this valuable work. Price $2.00 (post paid.) 

_ Attention is called to our ComsBinep Po.icy Fires, Expiration Books (40 different 
kinds), Proors or Loss, ApjusTmaNT Papers, SPECIAL AGENTS RECORDS AND BLANKS, 


All kinds of Insurance Blanks and Books in stock. Send for Catalogue and Price List. 




















PROMINENT AGENTS. 











EW ENGLAND MUTUAL LIFE INSURANCE Co. 


Agents wanted in Indiana. Thos. H. Spann, General Agent, Indianapolis 
Indiana. : 





IGELOW, COIT & PECK, FIRE INSURANCE 
Agency, No. 150 Broadway, New York. 


OWLER & CODY, INSURANCE AGENTS AND 
Adjusters, Bradford, McKean County, Pa, 
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